
When you ask us to help you locate and purchase a property, one of the
topics we’ll discuss is how The Front Porch team gets paid for our services.
In short: we work for you based on a signed agreement and you pay us a
fee upon a successful closing.

Sometimes, home sellers are willing to cover the buyer broker fee out of
the proceeds from the sale of their home as a concession in the contract
terms. By doing this, the Seller enables you to incorporate this expense
into your mortgage instead of paying it out of pocket
 
As your agents, we work in your best interests and do everything possible
to help you buy the right home for your needs and budget.  We won’t
decide which homes to show you based on whether or not the seller is
offering to cover your fee. Rather, we’ll show you every suitable listing, help
you compare listings to one another on a level playing field and then,
when your find the home you want, we will help you craft a competitive
offer for the home including, if needed, asking the seller to cover the
buyer broker fee on your behalf.

We don’t want your decision about which home to buy to be limited by
how the compensation is “funneled” to our firm. We want to make sure
you move forward on the right home for you, with full knowledge of
the costs and an effective strategy to cover them.

When we meet for our initial home buying consultation, we’ll have a
detailed discussion about this topic before we ask you to sign a Buyer
Representation Agreement, because we want a crystal clear mutual
understanding of this topic before we start working together. 

But be assured, you will never be taken by surprise by an out-of-pocket
payment of our fee at the closing table. You will always know before you
ratify a contract how our fee will be paid, so that you understand the
impact that has on you.
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